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Get Paid for Your Building's Energy Storage System: A Property Owner's Goldmine

Why Y our Parking Lot Could Become a Revenue Stream

Imagine your office building's battery system quietly earning money while everyone's binge-watching Netflix
in the conference room. The energy storage revolution isn't coming - it's aready here, and commercial
properties are sitting on virtual goldmines. In 2023 alone, Californias Self-Generation Incentive Program paid
out $356 million to energy storage participants. That's not monopoly money - that's real cash flowing into
property owners pockets.

The New Energy Economy: From Cost Center to Profit Engine
Commercial buildings are ditching their "energy guzzler" reputation faster than you can say "demand
charges." Here's the breakdown:

Grid services payouts increased 42% Y oY (2022-2023)
Peak shaving now saves average 18-35% on energy bills
75% of new commercia constructions include storage-ready designs

3 Unusual Ways Buildings Are Cashing In

1. The "Electricity Stock Market" Play

Y our storage system can trade energy like a Wall Street broker. Take 55 Water Street in NYC - their 4.8MW
system earned $1.2 million last year simply by:

Buying low (nighttime rates)
Selling high (peak hours)
Collecting "capacity payments' like a utility

2. The Disaster-Proof Piggy Bank

When Texas froze in 2021, savvy building operators made more in emergency grid support payments than
their typical annual energy savings. It's like having an insurance policy that pays you instead of an insurance
company.

3. The EV Charging Double-Dip
San Francisco's Salesforce Tower now uses its storage to:

Power 48 EV chargers

Collect $0.35/kWh charging fees
Simultaneously participate in frequency regulation markets
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Talk about having your cake and eating it too - the system pays for itself while creating new tenant amenities.

Real-World Example: The Mall That Became a Power Plant
Minnesota's Mall of Americaturned their 2MW storage system into a revenue machine through:

Strategy
Annual Revenue

Demand response
$180,000

Ancillary services
$92,000

Peak shaving
$310,000

Not bad for what's essentially a giant backup battery. Their secret sauce? Stacking multiple revenue streams
like afinancial Jengatower that somehow never collapses.

The Regulatory Landscape: Friend or Foe?
Recent FERC Order 2222 changed the game faster than a Tesla charging on supercapacitors. Now, even small
commercial systems can:

Participate in wholesale markets
Bundle capacity with neighboring buildings
Get paid for "dark capacity” during grid emergencies

But here's the kicker - most property managers don't realize their local utility might actually pay them to
install storage. ConEd's Commercial Storage Program offers $210/kWh incentives. That's like getting a 30%
discount for future-proofing your building.

Battery Chemistry Matters (More Than Y ou Think)

Lithium-ion isn't the only player anymore. Flow batteries are making waves for:
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8-12 hour discharge durations
20,000+ cyclelifetimes
100% depth-of-discharge capability

Boston's new Seaport Tower opted for vanadium flow batteries specifically to capitalize on long-duration grid
services contracts. Smart move - they're locking in 12-year fixed payments that make Manhattan rent prices
look volatile.

The Hidden Costs (and How to Avoid Them)
While the revenue potential makes storage look like a money-printing machine, there's some fine print:

Software platforms take 5-15% of revenue shares
Warranty limitations on cycle counts
Behind-the-meter vs front-of-meter complexities

Pro tip: Look for revenue-grade metering and dual-purpose systems. The new Tesla Megapack Commercial
Edition allows both backup power and market participation - like having a Swiss Army knife that also
dispenses cash.

When to Call in the Cavalry (aka Storage Integrators)
The best returns come from customized solutions. A Midwest hospital system worked with Stem Inc. to:

Combine solar + storage + generator
Qualify for 7 different incentive programs
Achieve 3.2-year payback period

That's faster ROI than most hospital equipment purchases. The moral? Don't go it alone - the energy storage
world has more acronyms than the Pentagon (DERs, VPPs, TDU... you get the picture).

Future-Proofing Y our Investment
Asvirtual power plants (VPPs) go mainstream, early adopters are positioning themselves as:

Grid resilience hubs
Renewable integration partners
Microgrid operators
Los Angeles new adaptive reuse projects now include storage-as-a-service models where tenants pay per kWh

used. It's like the cloud computing model meets energy infrastructure - and property owners are laughing all
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the way to the bank.

Web: https://www.sphoryzont.edu.pl
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